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Academic Time Table 2015-16

(A) Programmes with Annual Examinations and for which Entrance Tests are not prescribed

Sr. No. Processes Date
1 Online Admission process begins 01-06-2015
2 Last date for payment of fee without late fee 30-06-2015
3 Last date for payment of fee with late fee (Rs. 100/-) 31-07-2015
4 Last date for payment of fee with super late fee (Rs. 500/-) 25-08-2015
S Publication of Admission List at Study centres 31-08-2015
6 Delivery of Learning material ends on 31-08-2015
7 Counseling Sessions Starts 01-09-2015
8 First date of submitting Exam Form for repeaters (Nov. Exam) 01-09-2015
9 Approval Form for Project Synopsis (Nov. Exam) to be submitted from | 01-08-2015
10 Date of Continuous Assessment 12-09-2015
11 Date of Continuous Assessment 12-10-2015
12 Last Date of submitting Exam Form for repeaters (Nov. Exam) 15-09-2015
13 Approval Form for Project Synopsis (Nov. Exam.) to be submitted till | 15-09-2015
14 Date of Continuous Assessment 12-11-2015
15 End Examination begins (Repeater Exam., if applicable) 15-11-2015
16 End Examination ends (Repeater Exam., if applicable) 15-12-2015
17 Date of Continuous Assessment 12-01-2016
18 Approval Form for Project Synopsis (May) to be submitted till 30-01-2016
19 Last date of submitting Exam Form for repeaters (May Exam) 30-01-2016
20 Date of Continuous Assessment 12-02-2016
21 Date of Counselling Assessment 12-03-2016
22 Approval form for Project Synopsis (May Exam.) to be submitted till 15-03-2016
23 Last date of submitting exam. form for repeaters (May Exam.) 15-03-2016
24 Date of Continuous Assessment 12-04-2016
25 Counseling sessions end on 15-04-2016
26 Last of for submission of CA Marks to the University 16-04-2016
27 Publication of CA Mark list on university website 18-04-2016
28 End Examination Starts 05-05-2016
29 End Examination Ends 20-06-2016
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(B) Programmes for which entrance tests are prescribed / Programmes with Semester Pattern

Sr. No. Processes Date
1 Online Admission process begins 01-06-2015
2 Date of Entrance Test 01-07-2015
3 Admission Offer list 1 published 08-07-2015
4 Student to make payment (Round 1) 08-07-2015
S Last date for making payment of fee (Round 1) 15-07-2015
§) Admission Offer List 2 (vacant seats) published 16-07-2015
7 Student to make payment (Round 2) Late fee applicable (Rs.100/-) 16-07-2015
8 Last date for making payment of fee (Round 2) 23-07-2015
9 Spot Admission on vacant seats (with a Super late fee Rs. 500/-) starts| 24-07-2015
10 Last date of taking admission (with a super late fee) on vacant seats 25-07-2015
11 Last date for Confirmation of admission by University 30-07-2015
12 Publication of Admission List at Study centres 30-07-2015
13 Delivery of Learning material ends on 31-07-2015
14 Counseling Sessions Starts (Odd sem) 01-08-2015
15 First date of submitting Exam Form for repeaters (Nov. Exam) 01-08-2015
16 Approval Form for Project Synopsis (Nov. Exam) to be submitted from | 01-08-2015
17 Date of Continuous Assessment 12-09-2015
18 Date of Continuous Assessment 12-10-2015
19 Last Date of submitting Exam Form for repeaters (Nov. Exam) 15-09-2015
20 Approval Form for Project Synopsis (Dec) to be submitted till 15-09-2015
21 Counselling Sessions Ends (Odd sem) 13-11-2015
22 Last date of Submission of CA Marks to University 15-11-2015
23 Publication of CA Marks on Website 15-11-2015
24 End Examination begins (Odd Semester) 15-11-2015
25 End Examination ends (Odd Semester) 15-12-2015
26 Counseling Sessions Starts (even sem) 02-01-2016
27 Date of Continuous Assessment 12-01-2016
28 Approval Form for Project Synopsis (May Exam) to be submitted from | 30-01-2016
29 First date of submitting Exam Form for repeaters (May Exam) 30-01-2016
30 Date of Continuous Assessment 12-02-2016
31 Date of Continuous Assessment 12-03-2016
32 Approval Form for Project Synopsis (May) to be submitted till 15-03-2016
33 Last Date of submitting Exam Form for repeaters (May Exam) 15-03-2016
34 Date of Continuous Assessment 12-04-2016
35 Counselling Sessions Ends (even sem) 15-04-2016
36 Submission of CA Marks to University 16-04-2016
37 Publication of CA Marks on Website 18-04-2016
38 End Examination begins (Even Semester) 05-05-2016
39 End Examination ends (Even Semester) 20-06-2016
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(C) Programmes for which entrance tests are not prescribed / Programmes with Semester Pattern /
Programmes
for which admissions are availabale twice in a year (Certificate)

Sr. No. Processes Date

1 Online Admission process begins 01-06-2015
2 Last date for payment of fee without late fee 15-07-2015
3 Starting date for payment of fee with late fee (Rs. 100/-) 16-07-2015
4 Last date for payment of fee with late fee (Rs. 100/-) 23-07-2015
S Starting date for payment of fee with super late fee (Rs. 500/-) 24-07-2015
6 Last date for payment of fee with super late fee (Rs. 500/-) 25-07-2015
7 Last date Confirmation of admission by University 30-07-2015
8 Publication of Admission List at Study centres 30-07-2015
9 Delivery of Learning material ends on 31-07-2015
10 |Counseling Sessions Starts (odd sem) 01-08-2015
11 |First date of submitting Exam Form for repeaters (Nov. Exam) 01-08-2015
12 | Approval Form for Project Synopsis (Nov. Exam) to be submitted from 01-08-2015
13 |Date of Continuous Assessment 12-09-2015
14 |Date of Continuous Assessment 12-10-2015
15 |Last Date of submitting Exam Form for repeaters (Nov. Exam) 15-09-2015
16 |Approval Form for Project Synopsis (Nov.) to be submitted till 15-09-2015
17 | Counselling Sessions Ends (odd sem) 13-11-2015
18 |Last date of Submission of CA Marks to University 15-11-2015
19 |Publication of CA Marks on Website 15-11-2015
20 |End Examination begins (Odd Semester) 15-11-2015
21 |End Examination ends (Odd Semester) 15-12-2015
22 | Online admissions for second batch (Certificate) begins on (Jan. Batch) 01-11-2015
23 |Last date of payment of fees (without late fee) for second batch 01-12-2015
24 |Last date of payment of fee with a late fee (Rs.100/-) for II"* batch 10-12-2015

25 |Last date of payment of fee with a Super late fee (Rs. 500/-) for II*® batchh 20-12-2015
26 |Counseling Sessions Starts (Even sem) 02-01-2016
27 |Date of Continuous Assessment 12-01-2016
28 | Approval Form for Project Synopsis (May Exam) to be submitted from 30-01-2016
29 |First date of submitting Exam Form for repeaters (May Exam) 30-01-2016
30 |Date of Continuous Assessment 12-02-2016
31 |Date of Continuous Assessment 12-03-2016
32 | Approval Form for Project Synopsis (May) to be submitted till 15-03-2016
33 |Last date of submitting Exam Form for repeaters (May Exam) 15-03-2016
34 |Date of Continuous Assessment 12-04-2016
35 |Counselling Sessions Ends (even sem) 15-04-2016
36 | Submission of CA Marks to University 16-04-2016
37 |Publication of CA Marks on Website 18-04-2016
38 |End Examination begins (Even Semester) 05-05-2016
39 |End Examination ends (Even Semester) 20-06-2016
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1. About School

The School of Commerce and
management is one of the eight schools of
studies located at the headquarters of the
university. Through its quality policy
aims to enhance and sustain excellence of
its educational programmes. The school
offers various programmes by which
student can update his knowledge,
ability and managerial skills while
working in his /her profession. All the
programmes offered by the school have
become extremely popular and are among
the best in Distance Learning Programme
methods.

Mission of the School

1. To help in icreasing knowledge in the
field of commerce, management and
allied sectors.

2. To provide well educated manpower to
service and manufacturing sector,
industries, institutions, etc.

3. To offer enriching learning experiences
to aspiring managers.

4. To enable students to realize their full
potential.

5. To ensure that student serves as agent
of continuous improvement and
change.

6. To encourage entrepreneurship and
service orientation.

7. To extend the frontiers of knowledge
in management through cutting-edge
research.

8. To disseminate knowledge through a
portfolio of educational programmes and
publications.

m Objectives of the B.Com. Programme

(1) To provide opportunity for higher
education to those people (for example
farmers, businessmen, workers,
housewives, artizens, those who are in

service, etc) who could not complete
their education earlier.

(2) To develop study skills among the
learners so as to help them cope with
courses in Literature, History, Politics,
Economics, Business, Management
Science, etc.

(3) To provide the necessary practical
exposure to self-study methods so as
to equip the learner with knowledge-
acquiring skills.

(4) To develop personality development
skills.

2. B.Com. Programme Structure

This programme has a duration of three
years and has weightage of 108 credit
points. In this programme the student has
to study 6 Courses of 36 credit points for
the first year, 5 compulsory courses and
one elective course having weightage 36
credit points for the second year, and 4
compulsory and 2 specialization group
courses having weightage 36 credit points
for third year. Nine contact sessions for
every course of 6 credit points are arranged
at the study centre where the students can
solve their difficulties.

2.1 Duration

The minimum duration of this
programme is three years, although you may
complete the programme gradually within
a maximum period of eight years.

If the programme is not completed
successfully during these eight years, you
will be required to take fresh admission.

2.2 Medium

The medium of instruction for the
B.Com. programme is English.
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2.3 Courses for B.Com.

First Year B. Com. (All courses are compulsory)
Course Name Credit Points

(1) (COM107) Elements of Statistics 6 cp

(2) (MAR102) Foundation Course in 6 cp
Marathi or (ENG102) English for
Business

(3) (HEN101l)Foundation Course in
English and Hindi 6 cp

(4) (GKN101) General Knowledge 6 cp
and Social Awareness

(5) (COM106) Commerce 6 cp

(6) (COM211) Office Management 6 cp

Second Year B. Com.

Course Name Credit Points
(A) Compulsory Courses

(1) (COM208) Accountancy : Part I 6 cp
(2) (ECO201) Business Economics 6 cp
(3) (COM210) Business Law 6 cp
(4) (MGM105) Management Science 6 cp
(5) (COM212)Business Organization 6 cp

and Administration

(B) Elective Courses (Any One)

(6) (MGM224) Managerial Economics 6 cp
OR

(7) (MGM225) Business Communication 6 cp

(C) Audit Course
(1) (EVS 201) Environment Study 4 cp

Third Year B. Com.

Course Name
(A) Compulsory Courses
(1) (COM209) Accountancy : Part II 6 cp
(2) (COM220) Economic

Credit Points

Environment in India 6 cp
(3) (COM221) Costing,

Auditing and Taxation 6 cp
(4) (COM222)Human

Resource Management 6 cp

(B) Specialization Courses (Any One)
(Two papers of each)
(1) COM306 Banking and Finance 1
COM307 Banking and Finance 2
OR

12 cp

(2) MGM308 Marketing Management 1
MGM309 Marketing Management 2 12 cp

2.4 Credit Points

All courses offered by YCMOU carry a
certain value in terms of credit-points. A
credit point is a way of expressing the
learning hours required to study a certain
unit, in a book or a course.

Generally, one credit point is
considered equivalent to about 30-35
learning hours. These learning hours could
mean the time you spend in reading, note-
taking, listening to lectures, participating
in discussions on the topic, listening to
audios, viewing especially prepared videos,
etc.

The B.Com. degree programme at
YCMOU requires that you ‘collect’ a credit
of 108 credit points in order to be considered
eligible for the degree ‘Bachelor of
Commerce’.

2.5 Learning Method

The students of the open university do
not go to the college everyday. They do not
have regular time for their studies. The
open university has independently
developed a learning method for such
students. This method has the following
components :

O Self-Instructional text books,
OUse of Audio and Video cassettes,

O Counselling during contact sessions
at the study centre by the subject
experts.

m Special Features of the Text Books
The students are given the syllabus of
the courses and also the text-books. The
students get these text-books after paying
total programme fees and are allowed to
keep these with them. These texts are
written in a format, different from the usual
published texts. One can understand the
text through one reading because it is
divided into small units. Each unit is
explained with the help of graphs, pictures
and illustrations to cover a specific topic.
In text, there are questions for each unit

Bachelor of Commerce (B. Com.) : Prospectus : 8
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so as to revise and review the
comprehension of the reading material. It
helps the students to study a specific topic.
If the student has any difficulty, he or she
can make a note of it. He can discuss these
noted difficulties with the counsellor during
the contact session at the study centre.

m Nature of Contact Sessions

The student can choose a study centre
as per his/her convenience. Generally, the
contact sessions are held either on weekly
holidays or in the evening, after office
hours. The contact session for counselling
of one subject is of two hours. During these
contact sessions, the counsellors are
supposed to guide/discuss with the
students, based on the course material.
These contact sessions are also used to
view audio/video cassettes at the study
centres. The students can solve their
difficulties by discussing with their
colleagues as well as with the counsellor
during contact sessions.

Syllabus for First Year B.Com.
Programme

1. (COM 107) Elements of Statistics

Book 1 : Intorduction to Statistics and
Presentation of Data

Book 2 : Measures of Central Tendencies
& Measures of Variations

Book 3 : Correlation and Regression

2. (MAR 102) Foundation Course in Marathi

Q¥ 9 : WIS fafH : o a1TfT &agR
QEIeh 2 : FRISHT HIfYes aToR : PHRIYRID
Q¥ 3 : WIS FotefetdT : FaRay 30T JehR
QD ¢ ¢ FRIGH TN Aoieiie] aToR : HRIqHID

OR

(ENG 102) English for Business
Book 1 : Leadership, Communication and
Listening
Book 2 : Group Communication
Book 3 : Effective Business Writing

3. (HEN 101) Foundation Course in Hindi
and English
Book 1 : Rl st & ufRea 3fiR St TR

Book 2 : Foundation Course in English

Book 3 : fg=al 9T &1 uR=d 3k IFHT AT :
Book 4 : Foundation Course in English :

Work Book

4. (GKN 101) General Knowledge and
Social Awareness
Book 1 : Science & Technology,
Environment and Health

Book 2 : Development : Concept and
Procedure

Book 3 : Communication Revolution and
Biotechnology

5. (COM 106) Commerce

Book 1 : Introduction to Economics and
Evolution of Commerce

Book 2 : Procedures of Commerce
Book 3 : Book-keeping and Accountancy

6. (COM 211) Office Management
Book 1 : Office Layout and Procedures

Book 2 : Office Organisation and Personnel
Management

Book 3 : Record Management and Public
Relations

Syllabus for Second Year B.Com.
Programme
(A) Compulsory Course No. of Contact

Sessions

1. (COM 208) Accountancy Part | 12

Book 1 : Bank Reconciliation Statement,
Bills of Exchange and
Depreciation.

Book 2 : Accounts of Partnership Firm

Book 3 : Accounts of Partnership and
Non-Profit making Association

Bachelor of Commerce (B. Com.) : Prospectus : 9



2. (ECO 201) Bussiness Economics 09

Book 1 : Business Organisations and
Demand Analysis

Book 2 : Supply and Market Conditions

Book 3 : Labour-Market and Capital
Investment

3. (COM 210) Business Law 09
Book 1 :Indian Contract Act and
Negotiable Instruments Act

Book 2 : Sale of Goods Act and
Factories Act

Book 3 :Industrial Disputes and
Payment of wages Act

4. (MGM 105) Management Science 09
Book 1 : Management and its nature

Book 2 : Management : Development and
Functions

Book 3 : Management Functions

5. (COM 212) Business Organisation and 09
Administration
Book 1 : Commercial Organisations,
Localisations and Small Scale
Industries

Book 2 : Business : Size, Combination and
Capital

Book 3 :Industrial Relations and
Management

(B) Elective Courses (Any One)
1. (MGM 224) Managerial Economics 09
Book 1 : Managerial Economics :
Nature and Concepts
Book 2 : Markets and Price Determination
Book 3 : Principles of Business Firms and
Investment analysis

2. (MGM 225) Business Communication 09

Book 1 : Principles and Media of
Communication

Book 2 :Verbal and Written Communication

Book 3 : Effective Communication and
Human Relations

Syllabus for Third Year B.Com.
Programme

(A) Compulsory Courses

1. (COM 209) Accountancy Part Il 12
Book 1 :Investment & Farm Accounts

Book 2 : Accounting for Companies &
Insurance Companies

Book 3 : Accounting for Banking
Companies

2. (COM 220) Indian Economic
Environment 09
Book 1 : Economical Environment
Book 2 : Agriculture, Industry and
Service Sector

Book 3 : Economic Policy & Planning

3. (COM 221) Costing, Auditing & Taxation 09
Book 1 : Auditing

Book 2 : Cost Accounting

Book 3 : Income Tax

4. (COM 222) Human Resource

Management 09
Book 1 : Human Resource
Book 2 : Human Resource Planning

Book 3 : Human Resource Development

(B) Specialisation (Any One Group)
1. (COM 306) Banking & Finance-1 09

Book 1 : Banking Business
Book 2 : Banking Business and Laws

Book 3 : Types of Banks

2. (COM 307) Banking & Finance - 2 09
Book 1 : Financial Markets

Book 2 : Financial Institutions-1

Book 3 : Financial Institutions-2

3. (MGM 308) Marketing Management-1 09
Book 1 : Marketing

Book 2 : Marketing Mix

Book 3 : Marketing Information
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4. (MGM 309) Marketing Management-2 09
Book 1 : Advertising

Book 2 : Salesmanship

Book 3 : Consumer Satisfaction

3. Evaluation Procedure

l F.Y.B.Com. Programme

The pattern of evaluation used for the
B.Com. programme will adopt three basic
evaluation modes :

(1) Self-Assessment

(2) Continuous Assessment

(3) End Assessment

m Self-Assessment

Each unit (Chapter) in your books, gives
you some exercises for assessing your own
learning. Correct or model answers for
these exercises provided later, help you to
assess the accuracy of your own answers.
This mode of assessment gives you a quick
or immediate feedback on your extent of
learning with regard to a certain topic or
sub-topic in your syllabus.

3.1 Internal Evaluation

Internal Evaluation consists of
Continuous Assessment (CA). It is a well-
accepted fact that rather than evaluate a
student purely on the basis of one
examination conducted at the end of the
learning period, evaluating him at multiple
points on a more frequent basis will yield a
more dependable and objective measure of

his learning.

Besides, continuous assessment has
tremendous educational value from your
point of view.

Periodic and timely feedback regarding
your performance, given to you by experts

may motivate you in various ways : it may

lead you to put in additional efforts in your

‘weaker’ areas; likewise, objective
information that you have achieved a
satisfactory level of learning, may help to
build

undertaking more difficult learning tasks

up your self-confidence in

subsequently.

The Continuous Assessment component
of the Evaluation system consists of the
Home assignment given by Study Centre.

m Evaluation of Home Assignments

Home assignments are essential for
practice, hence it is mandatory for the
students to complete the home
assignments. Study Centres should
evaluate the home assignments but
should not allot the marks, only submit
a report, certifying the performance of
students and submit it to the Regional
Centres in detail.

3.2 Final Evaluation

Final Evaluation consists of End
Examination (EE). Evaluation conducted at
the end of the learning period through an
examination is done here as in other
universities. Each question paper carries
100 marks and has a duration of three
hours.

Note - Degree grade

1. Degree will be awarded on the basis of
marks obtained in 2nd and 3rd year.
Passing the 1st year is an essential

criteria as well.

2. For the second year, the student has
to select one paper from the elective
group.

For the third year student needs to
select two papers of the

specilization group.

same
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[l Evaluation Procedure
S.Y./T.Y. B.Com. Programme

The pattern of evaluation used for the
B.Com. programme will adopt three basic
evaluation modes :

(1) Self-Assessment
(2) Continuous Assessment

(3) End Assessment

m Self-Assessment

Each unit (Chapter) in your books, gives
you some exercises for assessing your
own learning. Correct or model answers
for these exercises provided later, help
you to assess the accuracy of your own
answers. This mode of assessment
gives you a quick or immediate
feedback on your extent of learning with
regard to a certain topic or sub-topic in
your syllabus.

l Internal Evaluation

Study Centre will send a report of the
performance of the student regarding Home
Assignment to respective Regional Centres.

[ Final Evaluation

Final Evaluation consists of End
Examination (EE). Evaluation conducted at
the end of the learning period through an
examination is done here as in other
universities. Each question paper carries
100 marks and has a duration of three
hours.

A minimum of 40 average marks are
essential. For obtaining the degree, the
student must have at least 40 marks in each
course included in the programme.

Note : Degree is awarded on the marks of
S.Y. and T.Y. B.Com. courses.

[l Credit Points

All courses offered by YCMOU carry a
certain value in terms of credit-points. A
credit point is a way of expressing the
learning hours required to study a certain
unit, in a book or a course.

Generally, one credit point is
considered equivalent to about 30-35
learning hours. These learning hours could
mean the time you spend in reading, note-
taking, listening to lectures, participating
in discussions on the topic, listening to
audios, viewing especially prepared videos,

etc.

The B.Com. degree programme at
YCMOU requires that you ‘collect’ a credit
of 108 credit points in order to be considered
eligible for the degree
Commerce’.

‘Bachelor of

4. Admission Procedure for
F.Y. B.Com.
4.1 Eligibility Criteria

The admission to this programme is based
on fulfilling any one of the following criteria -

(1) Preparatory programme of YCMOU with
minimum 40% marks. Certificate
Programme for Self Help Group
facilitators of YCMOU with minimum
40% marks.

(2) H.S.C. or equivalent examination of
Maharashtra or other state HSC Board.

(3) 11™ standard passed (Before 1975).

(4) Government recognised certificate /
diploma of minimum two years after
SSC.

Bm Special Instructions

(A) It is necessary to attach following
documents alongwith application form.

(1) Attested photocopy of school leaving
certificate or birth certificate.

Bachelor of Commerce (B. Com.) : Prospectus : 12



(2) Attested copies of educational
qualification.

(B) Please do not attach any original
document alongwith the application
form. University will not be

responsible for the same.

(C) In case of change in name, it is allowed
only at the begining of the 1%t year. To
change the name students have to
submit Notification in the Government
Gazette to University.

5. Admission Procedure for
S.Y./T.Y.B.Com.

5.1 Eligibility Criteria & Credit
Transfer Rule of Eligibility

m S.Y.B.Com. (Regular)
The admission to this programme is

based on fulfilling any one of the following
criteria -

(1) Student having admitted for the
B.Com. of the
Yashwantrao Chavan Maharashtra

first year
Open University.

(2) Student having passed F.Y.B.Com.
from other Universities. (under
rule of credit transfer)

m T.Y. B.Com. (Regular)
The admission to this programme is
based on fulfilling following Criteria :
Students who have been admitted for
the second year (B. Com.) of the YCMOU.

m S.Y. B.Com. (Credit Transfer)

As per the Credit Transfer Rule of
University, student who has passed
F.Y.B.Com. from any government recognised
University is allowed to take admission to
S.Y.B.Com. Programme of Yashwantrao

Chavan Maharashtra Open University and

also exempted from all first year's subjects.

B Documents to be attached with
Admission Form are :

OAge proof (Attested copy of School
Leaving Certificate, School/College
Bonafied Certificate - original copy)

ODon't attach original documents with
the admission form. At the time of
submission of application form keep
(xerox) photocopies and also original
copies of the documents with you so
that study centre In-charge or co-
ordinator will make the attestation
and return your original documents.
Only attested copies are sufficient,
study centre or university is not
responsible for maintaining original
documents.

Application Form is attached herewith.
Student should read thoroughly the
application form and prospectus carefully
before filling up Application Form to avoid
any mistakes and require to attach above
mentioned documents and then submit
online.

5.2 Programme Fees (F.Y./S.Y./T.Y.)
F.Y. B. Com.

University Fee paid into Bank Rs. 1000/-

Study Centre Fee paid at

Study Centre Rs. 500/-

Total Programme Fee Rs. 1500/-

B Details of University Fees for F.Y.B.Com.

1. Registration fee 100
2. Tution fee 250
3. Examination fee 250
4. Other fees 150
5. Development fund 250

Total * Rs. 1000

* Discount for not availing hand copy Rs. 225
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(A) S.Y.B.Com. (Regular)

University FeetobepaidintoBank Rs. 1500/ -

Study Centre Fee to be paid
at Study Centre Rs. 600/-

Total Fees Rs. 2100/-

B Details of University Fees for S.Y.B.Com.

1. Registration fee 100
2. Tution fee 400
3. Examination 400
4. Other fee 150
5. Development fund 450

Total * Rs. 1500

* Discount for not availing hand copy Rs. 350

(B) S. Y. B. Com. (Credit Transfer)
University Fees

(a) Second Year Fee Rs. 1500/-
(b) Credit Transfer fee Rs. 1500/-
University Fee
to be paid into Bank  Rs. 3000/-
Study Centre Fee to be
paid at Study Centre Rs. 600/-
Total Fees Rs. 3600/-
(A) T. Y. B. Com. (Regular)
University Fee to be
paid into Bank Rs. 1500/-
Study Centre Fee to be
paid at Study Centre Rs. 800/-
Total Fees Rs. 2300/-

B Details of University Fees for T.Y.B.Com.

1. Registration fees 100
2. Tution fees 400
3. Examination 700
4. Other fees 150
S. Development fund 150

Total * Rs. 1500

* Discount for not availing hand copy Rs. 275

Please do not pay any additional fees
to the study centre. The programme fees
will be as given above. If your admission is
cancelled due to some reason, the
programme admission fees will not be
refunded.

Please note that if the number of
students at a particular study centre is
less than 20 students, then the registered
students of such study centres will be
transferred to the nearest study centre.

Final Examination & Marksheet fees
are taken with the admission form. So
regular students do not fill any seperate

Examination Form for final exam.

(1) Please do not pay any additional fee to
the Study Centre. University will not
be responsible for the excess payment
of fees other than mentioned above. It
is non-refundable, if admission is

cancelled due to certain reasons.

(2) University fee is to be deposited through
bank challan only in the bank
prescribed by the university. One part
of the challan will be kept by the bank,
second part to be attached with the
application, third part to be retained by
the student. Students will have to pay
Bank Service Charges to the bank if it
is mentioned in the challan.

(3) Study Centre fees to be deposited at
Study Centre only. The Study Centre
will give receipt of the same.

6. Registration Procedure

This program is offered through online
admission process. You are advised to do
the following in order to secure admission.
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. Go though the prospectus meticulously.
Ensure that you are eligible for the
admission and you possess all the
required document which will prove your
eligibility. The following is a typical list
of documents which you will need:

i. Proof of date of birth (Driving
Licence OR PAN card OR Aadhar
card (with date of birth) OR Leaving
certificate OR Passport OR Election
Voter card)

ii. Passing certificate and/or Mark
sheet showing that you have passed
the qualifying examination

iii. In case there is an entrance test
for this program, you will need the
statement or certificate showing
that you have cleared the entrance
test

iv. If you belong to a backward class,
you will need cast certificate, cast
validity, non-creamy  layer,

certificates (depending on the rules

for the category)

v. If you belong to a category of
disadvantaged class (e.g., visually
impaired) you will need documents
as proof of your status

. You are required to get these documents
scanned (with a resolution of at least
72 dot per inch) to get scanned images
which are readable and have decent
quality. You may take help from your
friends or professionals at shops or our
study centers.

. You are required to have a mobile
number and an email identity (email id).
The email id can be easily generated
using yahoo.co.in, hotmail.com,
rediffmail.com or any other service

provider. These are required as you will
be getting the information of your
password, status of admission etc on
these.

. You are expected to pay the University

Fees using electrnic money transfer
facilities like Debit Card or Credit Card
or Internet Banking or Mobile Money
Identifier (MMID) or through the cash
deposits at the State Bank of India or
other nationalized banks selected by
University. The banks charges will apply
extra depending on the channel of fund
transfer and bank. It is advised that you
use your own bank account for making
electronic payment. In case the fees
need to be refunded (for a reason of
University not able to fulfil its stated
responsibility) the refunded amount will
be credited back to the same account
(from which the fees transaction initially
was made). Hence, if you use your own
account you will get the benefit of such
service.

. If you do not have Savings Bank account,

you may open such account with debit
card or net banking facilities with any
of the banks with zero balance facility
(that is, it will not be compulsory for you
to keep a minimum balance as per the
rules) and a debit card and net banking
facilities.

. You also need to have an access to a

computer with internet connection. If
you do not have such connection, you
may go to a cyber cafe, a study centre,
a friend or any other similar location.

. Once you have done the initial

preparation as mentioned above, you
may proceed with the online admission.
You will click on the Home page of the
official websites of the university
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(ycmou.digitaluniversity.ac or
ycmou.ac.in).

. The details of the online admission

process with detailed screen images are
given in a separate document. A video
clip to help you in the online process is
also available.

. You will be guided through a series of

web pages which will be generated for
you as per your response.

10.If you already have a 16 digit PRN, you

11.

will select the channel of admission by
clicking on ycmou.digitaluniversity.ac on
the appropriate link. Please do not select
the link “If you have 16 digit PRN click
here” if you have 16 digit PRN even if
you are taking admission to the first year
of another program.

Similarly if you do not have a 16 digit
PRN select appropriate link at the
opening page of the
ycmou.digitaluniversity.ac. You will
need to “register” for the website
application procedure by typing in the
email id, date of birth, mobile number
and name. You will receive a user id
and one time password.

12. The university offers a discount in

the UPF to the students (of a select
number of programs) if the student opts
not to take printed study material, due
to availability of the study material in
the digitized format on the university’s
portal or availability of the printed
books through some other sources like
his friends or relatives who may have
earlier taken such programs earlier.
The University wishes to encourage
the students to take soft copies of the
study material and encourage the
students to use the pre-owned books

for conservation of trees which are
crucial to preservation of environment.
The amount of the discount will be
shown on the screen while filling up
the online application form. You are
urged to choose option to this effect
while filling the online application
form.

13.After completing the typing of all the
details asked by the system, you will be
prompted to upload scanned documents
to the system as per the details
submitted by you.

14.After you have uploaded all the
documents you make payment using
either electronic payment (debit card or
credit card or MMID or internet banking).
Please see our booklet on how to make
payment online available on the website.

15.In case you do not have electronic
payment methods available to you, chose
the option of “Electronic Challan” on the
system. You can print a Payment Deposit
Slip and after two working days go to
the branch of SBI or other banks
mentioned in the website and pay the
fees by cash. Remember to check that
the transaction number is written at the
appropriate places in clear and legible
handwriting.

16.You may be required to enter the
transaction number on the appropriate
boxes by logging in as a user on the
university website for reconciliation.

17.The admission will be confirmed after
your admission records are verified by
the university staff by online method.

Now onwards Registration process will be
online. The detailed Process is given in
Annexure - 1.
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7. Regional Centres

O1.

02.

03.

04.

Amravati

V.M.V. to Walgaon Road, Post V.M.V.,
Amravati 444 604

T : (Fax) 0721-2531444

T : (Off.) 0721-2531445/2531210

Aurangabad

Survey No. 41, East of the Militery boy's
Hostel, Nandanvan Colony, Chhavani,
Aurangabad 431 002

T : (Off) 0240-2371066, 2371077

T : (Fax) 0240-2371088

Mumbai

C/o Jagannath Shankarsheth Municipal
School Building, Nana Chowk,

Grant Road Mumbai 400 007

T : (Off) 022-23874186/23874177

T : (Fax) 022-23826135

Nagpur

Rao Bahadur D. Laxminarayan Bungalow
Law College Campus

Ravinagar Chowk, Nagpur 440 001

T : (Off) 0712-2553724/25

T : (Fax) 0712-2553725

0S.

06.

07.

08.

Nashik

Old Municipal Corp. Bldg.
New Pandit Colony
Nashik 422 002

T : (Off) 0253-2317063
T : (Fax) 0253-2576756

Pune

C/o Shahir Annabhau Sathe Prashala
Gruha, Sadashiv Peth, Kumthekar Marg
Pune 411 030

T : (Off) 020-24491107

T : (Fax) 020-24457914

Kolhapur

Near Shivaji University Post Office,
Vidyanagar, Kolhapur 416 004

T : (Off) 0231-2607022

T : (Fax) 0231-2607023

Nanded

Swami Ramanand Tirth Marathwada
University Sports Building,

Nanded 421 606

= : (Off) 02462-236718

7 : (Fax) 02462-236718

Mob. No. : 9422247296
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8. Instructions/Contacts

Sr. No Type of Query Whom to Contact?

1. Academic Matters Director of School of Commerce & Mgt.
YCMOU, Nashik
Ph : (0253) 2231477

2 Student Matters Regional Director,
Concerned Regional Centres

3 Examination Related Matters Controller of Examination
Ph : (0253) 2231479

D. R. Examination Unit-1,
Ph : (0253) 2230716

4 Admission Related Matter Concerned Regional Centres

5 Difficulties in any course, at the Counsellor, at the study centre
study centre

6 Other general difficulties & planning | Programme Co-ordinator, at the
of academic activities, at the study Study centre
centre

7 Serious Difficulties, at the study Study Centre Head, at the study
centre centre

8 Home Assignment Head, Evaluation

Phone : (0253) 2331475

* Student is requested to contact only concerned person to whom the query is
related.

@ Your Study Centre will not necessarily be your exam centre.

# Do not bring mobile phones in the examination hall.
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Yashwantrao Chavan Maharashtra Open University, Nashik

YYTARTE TRTUT HERT Ha fearemdis, Ay

Online Admission Process Flow for Candidate not having 16 Digit P.R.N.

16 3@t P.R.N. TECIAT fEeneaiarst AT=eme= WasT uiwar

From anywhere perssnally or with
a help of MKCL center, Go in
Digital University website.

= R WA

vemoudigitaluniversity.ae 91 DU

AT L]

Student will receive Username and One
Time Password (OTF) by SMS on mobile
phone. S/he has to login with OTF and
change it to complete the registration.

T FRAEET Username T One
_Time Password (00 ﬂ!g;] ﬂﬁﬂiﬁ
THTHTH
UTEEE ST Tt a’lmrﬁ Ui iﬂi?ﬂ

Before Applying, it is necessary to

register online. For that, click on

“Apply Online” button and key-in
necessary information.

EEL A it
HO01 T ﬁ AR Apply
0 nluu- T (e e
ST AfEAT W]

>

<
After self-verification of profile,

sudeni selects fee category and s/
he uploads seanned documents,

Hmm mqﬂ?

T TATOTT, O JeE

mmm|

m

Student will pay fees online or
print echalan and next day pay
lees by echalan in the bank. He

alsa prints application form.
[Feremert a‘h‘aﬁt-! T Wi T

YOMOU will grant bulk
eligibility online. Student will
be communicated accordingly

"! ! E |
and upload it to DU website everyvday for

n'r&:laﬂizm ATTERR FETOT HEAT MIS W

Name and addresses of studenis with
payvment status approved, will be available
online for dispatch of learning material.

A
Student fills in the remaining profile (like
Personal, Contact, Address, Educational,
Reservation etc), details in application form,

LUploads Photo and Signature i
T A AT (S

A= <
Student selects course/
program name, year, study
cemter, medinom of

insiruciion & subjecis of
study ete |

=, snars :
mmﬂwaﬁm o whreire 2 Wit AT

>,

YOMONUs finance department  will
download (hoth online & echalan
pavment) MIS files from bank’s website

YOMOU will verily fee category, fee
documents and approve/ reject
application online.
. T

paid,

auto-reconciliation of financial
tramsactions,

[Feremdts v dE=n TR T A

DL -
A,

Student will be communicated accordingly
by SMS. Student who s application is
rejected can make either correction in fee

h\ SMIS. Student will complete the admission category, pay balance fee online or by e-
oo v wgery process by handing over application form chalan _a‘mlﬁérl upload correct document,
mwﬂﬁ with attesied documents at study center. [wEm-ar= q@ﬂm SMS e
T T T T T T T
1 T o et S-ATER ST AT W S anfo st
FEAA TGS FATA. |
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Yashwantrao Chavan Maharashtra Open University, Nashik

= guiEaa 9@l HeRT " faendis, Aiers

Online Admission Process Flow for Candidate who already have 16 Digit P.R.N.

1 feremmeatae 16 3wt PRN 31T <1 fameai|st At=ere= werr ufsmar

SRR IS [U—— N For Admission to second/third year, Click
a help of MKCL center, Go to ’ > . > 2
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Select medium of instruction
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and fee details (online or echalan) Fees in bank next day Y from bank’s website and upload it to
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) . . L. Student will be communicated )
Student will get SMS when admission accordingly by SMS. Student who's YCMOU will verify fee category, fee

process is completed. S/he will submit application is rejected can make paid, documents and approve/reject
application form with echalan copy to correction either in fee category, ap )Iucanon nnlmc
study center. Name and addresses of pay balance fee online or by B [‘Tﬁ{ﬁmﬂlﬁ' ﬁag,
students with payment status chalan and/or upload correct l}ﬁ mm'rzﬁarsﬁ
approved, will be available online for document. m ﬂﬂ'ﬂl’éﬂﬂﬂ'ﬂwﬁ 3:?-\_-{
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gRf3re Q : Candidate/Student Agreement at the time of Admission

Candidate/Student Agreement at the time of Admission

This is an agreement between the student or
candidate and the YCMOU which is entered into by
virtue of the candidate for admission clicking on “AC-
CEPT” button on the online admission portal at the
time of admission to a program using online admis-
sion process.

In this agreement the term “‘candidate” is used
to mean the person who proposes to take admission
to a program in YCMOU and the term “student” is
used to mean a person who has been admitted to a
program of the YCMOU after fulfilling all the condi-
tions thereof.

The candidate undertakes that -

1. He has gone through the prospectus and the on-
screen narrations or directions and has sincerely
responded to the on-screen directions.

2. Hehas ensured that he is eligible to the program
to which he proposes to take admission and that
if it is found otherwise, (that is, if he is found not
to be fulfilling the conditions of the eligibility at
any time as per the rules mentioned in the pro-
spectus or the on-line narrations) his admission
will be summarily cancelled and the fees paid to
the university will not be refunded in part or in full.

3. The information about the medium/mode of de-
livery of the Study Material (for example printed
books, e-books, mobile app, audio/video mate-
rial available on internet or through CD/DVD, etc)
has been duly studied by me in the relevant pages
of the prospectus and I have no objection to the
said mode of delivery. He shall not make any de-
mands on the methods or medium of delivery other
than that mentioned in the prospectus.

4. He shall make any representations to the YCMOU
by logging on as a student in respect of any activi-
ties of grievances within a period of thirty days
from the date of cause of the grievances or by an
email to the university at the designated e-mail
address.

5.

10.

He understands that the University reserves right
to make changes in the rules or syllabi or learning
material or any other policy matter as a matter of
urgency and that such changes in the rules, syllabi
or policy matters shall be binding and applicable
on him and that he shall not make objections to
such changes.

He shall not change his mobile number as regis-
tered with the University during the time of ad-
mission to the program.

He understands that the University shall levy
charges on changes in profiles of the student, in-
cluding the photograph, mobile number, date of
birth, etc.

He understands that in case the University does
not receive the fees from the Government (in case
of Scholarship or Free-ship candidates), the stu-
dent may be barred from taking examinations and
his results shall not be declared till such time that
the fees have been received.

He understands that any incorrect or incomplete
information given by him is liable to cancellation
of his admission or withdrawal of degree or di-
ploma awarded to him as and when the university
gets to know of such supply of incomplete or in-
correct information.

He shall visit the University’s website
(ycmou.digitaluniversity.ac and ycmou.ac.in) regu-
larly and undertake necessary steps for academic
and administrative purposes as expected from him
including downloading of the examination hall
ticket and printing the same.

. He shall undertake the studies of the academic

program with necessary industry, discipline and
honesty and conduct himself with due dignity and
shall do nothing which is unbecoming of a student
of the YCMOU.
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i freneff wrgry el AomeRar sefipedrdiel Siqr=ep g RE0 {UFTah car-aar deifid avfa
PRUT e,
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4.g ﬂﬂ?ﬂ NerH 3QIeXUl qIgel ddadl
.. Cail 3T e gedt / are g Iegve
07 vepHE THIIT % Igve [T feaft
5. 3000/ - 3. 4000/ - ¥. 9000/ -
9 03 30 ®. %00 ®. 9400 2900
2 3dy 40 3. 9400 3. 400 3400
3 & T IS 300 ®. 3000 v, 4000 9000

Wy et Arrg ASHsica ged MeuarRIe! 3t HIey HrugrT ggd

&9

&R
&3

€8

&4
&&

£.0
€.C

&8

T fenelf ARz e A ffed T 3t & A TR SeT FARIDGRPS fGeledl Haeid AIeR
PRUT AP TEI.

fereme s ATeR detedr fAfgd Tl STaR 3TIRIDS TR / TSI T AE! & f2resT 3RA01 SETepIRep RTaIel.

arotfetet TfaTaTaR feneafh gt a Ekiied s quefie ot ddd 19, RAT, @I D, 3T T T 9t
(IFSC) IS IT 91t Aigaur MaeTeh MR,

TTier aeff FeR 2AsaT o ST fremeaHt Arfier afear qurafidt SRfesT U Sireett 1 @ ? o ARfiet awfean
OIS A0TSR T2 8 STIRADG, SR UgTd.

IRADGHI ! femefers arst Fefifa Hadld HRor B [a9RT hglens AIGR R,

RIRIhe a9y theTens e heledT ST B avlel fepsiear 3MaR furi e exrdt. ade faemdier
feetea fafed =arciier ATfée Excel Sheet 7&dl Hard Copy/ Soft Copy TR &Rl

dleffores v 2098-94 HEY Y9 Bdeted fenedfar ydfears fFrmmomm Wiq fenef dera e wruard I,

dlefforep @ 2094 - 9¢ URET AT Bt faermefn Fdi fFamrear sngR R fqeneft dera A Y ueH
HRUYT e,

yAd erforn anfd e 9y SffacsRuid snrIdhgT Wi faeneff ery T et ST aRad g fauriia
ST T 94 AregeRudd T 3151 g qaANd e Hifgd SUPeTArad, TREU Bel ATAThS AIGY BT,

§.90 T feneaiHr AR AT o HoR edrarea! S 1G] THaRHE fREmiorear HhawereeR STER el e,
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gRfE ¥ : University Grants Commission Resolution (2004)

freafiermerr oA Sman \
FEIGRATE STTHR AT
7% fewefi-990 002
S22 UNIVERSITY GRANTS COMMISSION
- Ry BAHADURSHAH ZAFAR MARG

NEW DELHI-110002

F1-52/2000(CPP-11) 5 MAY 2004
The Registrar / Director

Of all the Indian Universities

(Deemed, State, Central Universities /

Institutions of National importance)

Subject : Recognition of Degrees awarded by Open Universities.

Sir/Madam,

There are a number of open Universities in the country offering various degrees/diploma through the
mode of non-formal education. The Open Universities have been established in the country by an
Act of Parliament or State Legislature in accordance with the provisions contained in Section
2(f) of University Grants Commission Act, 1956. These universities are, therefore, empowered
to award degrees in terms of Section 22(1) of the UGC Act, 1956.

A circular was earlier issued vide UGC letter N.F.1-8/92(CPP) dated February, 1992 mentioning that
the Certificate, Diplomas and Degrees awarded by Indira Gandhi National Open University are to be
treated equivalent to the corresponding awards of the Universities in the country.

Attention is further invited to UGC circular No.F1-25/93(CPP-II) dated 28" July, 1993 (copy
enclosed) for recognition of degrees and diplomas as well as transfer of credit for courses successfully
completed by students between the two types of universities so that the mobility of students from
Open University stream to traditional Universities is ensured without any difficulty.

The UGC has specified the nomenclature of degrees under Section 22(3) of the UGC Act, 1956 to
ensure mandatory requirements viz. minimum essential academic inputs required for awarding such
degrees. A copy of Gazette Notification regarding specification of degrees issued vide No.1-52/97(CPP-
II) dated 31 January 2004 is enclosed. The details are also given in UGC Web site : www.ugc.ac.in

May, I therefore request you to treat the Degrees / Diploma / Certificates awarded by the
Open Universities in conformity with the UGC notification on Specification of Degrees as
equivalent to the corresponding awards of the traditional Universities in the country.

Yours faithfully

(Dr. Mrs. Pankaj Mittal)
Encl. : As Above

Copyto: Joint Secretary
1. The Secretary, Government of India, Ministry of Human Resource Development, Department of Secondary Education and Higher
Education, Shastri Bhavan, New Delhi-110001.
2. The Secretary, All Indian Council for Technical Education, I.G. Sports Complex, Indraprastha Estate, New Delhi
3. The Secretary, Association of Indian Universities (AIU), 16, Comrade Inderjit Gupta Marg, New Delhi -110002.
4. The Secretary, National Council for Teacher Education, I.G. Stadium, I. P. Estate, New Delhi-110002.
5. The Director of Distance Education Council, IGNOU Campus, Maidan Garhi, New Delhi-110068.
6. The Vice-Chancellor, Indira Gandhi National Open University, Maidan Garhi, New Delhi-110068.
7. The Vice-Chancellor, Dr. B. R. Ambedkar Open University, Road, No. 46, Jubilee Hills, Hyderabad (AP)
8. The Vice-Chancellor, Nalanda Open University, West Gandhi Maidan, Patna-800001 (Bihar)
9. The Vice-Chancellor, Dr. Babasaheb Ambedkar Open University, Shahigaug, Ahmedabad-380003 (Gujarat)
10. The Vice-Chancellor, Karnataka State Open University, Manasagangotri, Mysore-570006 (Karnataka)
11. The Vice-Chancellor, Yashwantrao Chavan Maharashtra Open University, Nashik-422222 (Maharashtra)
12. The Vice-Chancellor, Kota Open University, Vardhaman Mahaveer Open University, Kota-324010 (Rajasthan)
13. The Vice-Chancellor, Netaji Subhash Open University, Kolkata-700020 (West Bengal)
14. The Vice-Chancellor, Madhya Pradesh Bhoj (Open) University, Bhopal-462016 (M.P.)
(V.K. Jaiswal)

\ Under Secretaly
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gRfI® 4 : G.R. of equivalency to 10th and 12th
JeTETRTE IgToT ol faendie, A1feres g
TV SRS FHGET FgU faaRTd svamEmEa

HERTY QAT
AT YA fqmT
oA fAofa e+ TRSMSI-9499 /9.%.¢R /93,
AT, foRAR 3ARE, Ha8-80003R
&1 - 20 A, 2099.

9) oA fofT, AT ORI fI9RT, ShHTE ; JIRSHEI-93%¢ /H..60/%¢ /93, fH@ 90 feiar, aR¢.
Q) oA fAvfa, AT U AT, I : TRSIe-9304 /M.35.28 /004 /93, fiAi@ 92 feieR, 2008,

i fAofy
JAGTRIE FegTvl Jad fendis, AT YT UTe dhefel! Aaifirp STean A Aadiel FYai_ITe! ITel RugTaed

FAATERYT a1 R axvar Feer 71, 7gRTy gardh R =araefiaxur, 963 It 4, oig gorhlan g 7Rty 9 (e

3151 . €190/200¢) TR el 3TTRd. TR, TR Bdeied MURITAR IrRiqHTd WiefievH T JadT SuaTd Ad 3ATed.

9. "'SIT yGTeIT HATvAeT T 90 dt/ 9 dt (Wreafie /S Areafier) usterm Scitof arqor areft fue srgar fafed et sRi®
T I, AERTY IS R80T Hesre A1ediie g I A1edfie A Wi IT0 THGST 13, TR Ieglol Jard
fermdioTh gd uRian S0l gled uqat dRierd e a¥ Iivl ST aT JEeRTa Ieglol Jad [RemdioRd ued! 8Rur Bhae!
SUGAR YT FHSI0T e,

2. TSR foUdh-Chaad Ualeniss MgadvTe! fafed axudrd saedT Aamael FRMTS 2 (3) A8l ' HERTY Areafie
q 9 AT Hew™ PRI dhoses! et AT THTOIgS URIeT SO AT UR1eRT SHehet Bfid hosedT Sav URIaT Siyd
IRTCITS TG e 3T, THY, SHCARIDS HERTY ST ST FHIUIGS AUIE! 3TaeTDh 3MTe. IFRT gadl s
fareror Feer, =7t faght an foenesarh Areafiies oeia uRiem STivl BesedT TaT SHEARM HERTY UIRIhRT <IRTRIGRUTSRS
TRIS hesedT UIRUIT (b 3751 s 208 /2090) I ATIAH BAIRIT S (0fT eamdT, 3R 371ee e 3imed. g
AT PIIETa) FATIT hosedT TR qad ey frerr dwerm, 7dt f&gt (National Institution of Open Schooling,
New Delhi) 31 fdermesaret wreafie meia ustarn (frmm o favaiag) Sl Beser SHGaRT ames foreror faqmm aramrdt
YIS U RIS 3MTe. A1H, AT [l FRIFKIRIGHIT AHSEIETEd DIVIIE! Qe ATe. bicd AgsIdes bRt
ARG A ST, ALY qarl foenesy framr wweerm, et figt (National Institute of Open Schooling, New Delhi)
IreaTeng @t STURY JHToes 39 f1er7 g Aaret (Employment) IT&T (39he]) ERUITETE dhasfdes 312, & a1
foramTa o, I gad faenesa et dwe, 4t gt areamha Aedfie Aaid RIeaTEd fGoes THTOI, et
QMBI TRIET 31eft STEdT el UGaR FRIKIRATS! ITel eRUAT a9 qEiles SRFTAT RRRTe gidll. QeR, R
IABT FUITIRIR ARIGHTT W SHHTO! 2T QUaTd A 3MTed.

"1 g fene e, i gt aih (Ridh g Susiivag e 4 Rwariag) eneial aoten Sl siTaear g weR yHToTs
(Secondary School Examination Certificate) &ITRUT SRUM=IT SAGARIAT, I AR HAHEY AT ST fSproft Hreafias
QTTeSTe THTOTO URterT Sfiof reft orde fafed Bt aries am <t fatoft ot ATt emTesiet UYeT Aweper AT SITNaTy

3. AR, 9d FRIac MRt I SriaTg aRidl. 7 STQel AT LT fEThIaRIT dahles ST Adie.

g, ¥R IR 0T HERTY TRTAT www.maharashtra.gov.in 37 AR SUGSY SRIT AT S0 Hbhdidh HHiDh
2099042093490%8009 3T 3TE.

TERTT ISAUTS 1T MGATIR g 1,

(a1. fa. fAm)
IR AP, HERTY o
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gfRfITE € : UehT U&T 31T fAT&IUTEhHIAT T

DISTANCE EDUCATION COUNCIL
INDIRA GANDHI NATIONAL OPEN UNIVERSITY

15747 L — 16229

F.No.DEC/Notification/40.5.1.5/2012
Dated:01.11.2012

NOTIFICATION

Sub: Policy on pursuing twe er more programmes simultaneously in various
combinations - regarding.

The Distance Education Council in its 40™ meeting held on 08.06.2012 has decided on
the policy on pursuing two or more programimes simultaneously in various
combinations. Two degree programmes cannot be allowed to be pursued
simultaneously. However, a student can pursue two programmes simultaneously
through distance or combination of distance and regular modes from the same or
different University(ies)/ Institution(s) in various combinations, viz.,

1. One Degree and one Diploma/Post Graduate Diploma/Certificate
One Post Graduate Diploma and one Diploma/Certificate

One Diploma and one Certificate

Two Post Graduate Diplomas

Two Diplomas

Two Certificates

A

This is for information and adherence by all concerned.

.

(DIRECTOR)

To

VCs of all SOUs/ Heads of DEIs

3.. The Registrar
YCMOU
Dnynagangotri, Near Gangapur Dam
Nashik-422 222,
MAHARASHTRA
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Appendix - 7 : G.R. of Equivalency and Approval of State Govt. of Maharashtra for Degree's
and Diploma's of Open Universities

gaa feremdier=an ugea T aReherl
ITEAATAT

Hord foredisTean ugdt /ugiaentn
WERTY IMEA |-l

(%) 3= fremdisiean ygdteft TueRerar

H1. Rear gerereh (3= Ren) weny TSy A 0
%. @ (3. f1.)/%0%% /3 ¢qs/mfa-g, f&. 30
SRS R4 =T WA g1 fehat Tt fafemess™
srfufrmER Yrarde faemdien et ved /yafmm
ofor o rferframTgR gax Stefore wxen gt
Sheled 3ATed fohar formdie stgem st sifufem
(2R4%) HES et 3. 3 T A foramdie =ifva
hefl 3TTEd A=A e id Ugd! fohal Ugfaehl AT=rar
TuTETEde Ui ey faemdien wevaTh
SATITIHAT ATEL .

A TN HENY o forenmdia & werg
T faftriees stfefemTgR (et 36. 20/2R¢R)
T holal faardis o/ —me faemds 1qem
STRINTIEE! W=l 3178, g ot feremdiaTeit uget
T feredieT=aT uadislt aHeRer aATe.

(?) foremdis sgeM AR A=t
formfts omem s, T fieet wh e W= .
F/S-15/89 (CPP-I) fa. ¢ fegem 9]%3 9w farmdis
SHEH A=A LRUE <A1 SR hatd -1
S IS <ogT0 HEWY Hord Teremeiore H=r
feett a1

(3) UERTE ArREET ATIRTT= AT
Iyafaa 9 wie e, Tey ArhdEr ST, e
AT T 3. LWL (/2% /Ha) Ta. 20 Thgamt
9] AT TATA IS WTAHEE T Hge — A9Teadra
IegTuT WEWTY ek feramdis 3 wfafimm=a (Statu-
tory) STHEATH® ATUeAT faamdisrear ugeiar
foreneatergd oo o Q@ 3R WA
faamdisizar ugaiar SHGARTHZT ATA T
AATIHTUE ARG foramTd Saet e

framdfis /e ST W o fomdie
g el grid! ved /qefeshra ar=rar

HERTY e
YA YITE T

vrea ot : ST STEEl- £ 3% /.36, 3% /R%/ 23, HATCH, HaIs
¥0003R, femh ¢ a9 2]y,

T : (%) W YT e, wmee o s STeiigi- 2088 /2 ¢kE/
92Y - I farieh 3¢ AR 2]8R

e Totar : wgry e S st foem fafime wea sute
feTeh 39 ST 9R&R =T STEIMGR 318 vk guara el g 6,
g Ay T faltmigeren sifufremgR wonfua et faamds,
HHe=A AfUFEHIER T oied 3at Sterfores gwen, fohan foamdis
IEH A fufem, L]uE =T Aad W 3 T SER A
ATEt fremdis at YgM Shelen gee / uefaeht qHe IR JushE
Hee fufEm, $]ug =1 TRRTEmE) Sfasd ool dehi 9 Had
fovamefie yge A e et JTETI=hiT U2 aTesdT,
TSI T d UGieRiel WSt STTeqTa ATt ITH SiTeit
ECIATE FHSUETT a1,

(R) HeL eI foramdia e SR wi=idT foiean et
foramdis o weuT=h 71et Sevara 3rell gidt. TR A=Ay e
T T AT AT IS ST AT ACITEST FISuATd el 3178,
A o, ST TemE e, ST STRSEl - 2062/ 2¢REs/
ReY /S fedih 29 e 9R&R WY TG holodl T I Ui=sg ¢
AL 35Y helcdl FqUS! A T foemdis /Een A YgH shored
et /UefaehaT ST T=al 20T SATeaTel THvITd 37d.

TERIES TSAUT AT SATCIATAR T e
. T T
3Fer Tfea, TRy e
ufd,
TSI |
e W A

JEER:EIRic R

) TR o= fRiTea PRt we favmT S & St
R

(23) 3reR |ia, TRA ThR, e e, 7ot fieeht

(2¥) frae =i

T WEIY WIEATEAT U wrEA fAvta waiew
RS, £3%%/W.56.28/%%/ 23 WATewE, gas. e
¢ AT 93]y =T Hiad WITAedT ATEHL FeTerara
TEEIT HEWTE Yo faamdis, iy aieh sIgshHish
9¥§ T Hig THUATA AT AR,

Bachelor of Commerce (B. Com.) : Prospectus : 28



Appendix - 8 : Letter of Recognition form UGC

APPENDIX 1
_ APPENDIX 1.1 : LETTER OF RECOGNITION FROM UGC |
UNIVERSITY GRANTS COMMISSION o
BAHADUR SHAH ZAFAR MARG
NEW DELHI.110002.
NO F 5-15/89 {OPP-1) ' December, 1992

The Secretary

Govi. of Maharashrra

Higher and Toohnical

Educauon and Employment Deprt
Mantralava Anncxe

Bombav- 400032

Sub  : Recognition of Yashwantrao Chavan Maharashtra Open University,
Nashik for Central assistance under Section 12-B of th: UGC Act, 1956,

Sir.

With seference 10 the correspondence resting with your lener No, MOJ/ 63003 (241/92)
UNI dated )1 Noveriber, 1992 on the above subject, [ am 10 say that the University Grants
Commission has agreed 1o declare the Yashwantrao Chavan Mahﬁrashtra Open Universily
Nashik cstablished under Maharashtra State Act No. XX of 1989, fit o seceive Central assis-
tance for all purposes including Institutional deveiopment in terms of the rules framed under
Section 12-B of the UGC Acr, 1956,

§ Tl e receipt of the letter may please be acknowledged.

Yours faithfully,

Sdixxx
(1 1 GUPTA)
JOINT SECRETARY
Copy to: -
I Th;o':icc ~ Chancellor, Vashwantrao Chavan Maharashira Open University, Nashik-
42 3.

2. Secretary 10 the Gowvi. of [ndia, Ministry of Human Resource Development  (Depti. of
Fducation) New Dzim.

The Registrar, Indica Gandhi National Open University, Maidan Garhi, New Dealhi- 110068,
The Secretary, Association of Indian Universities, 16, Kotla Marg, New Delhi- 110002
Desk Qfficer {Meeting) / S O FD-NVS O SU-11/S.5.0.-, Stat, U.G.C. New Oeihi.

All Ofticers /Sections, UGC New Delhi,

P e

Sdr-
(D. D. Mchta)
SECTION OFFICER
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gfRfere  : faemelf werar anfor fAemeit Heamr JeHr

m et wEra

ey I Telded gAR faemeafardt faemeff
AR IS fAemdiaath Jafieft ST, RITe! faemdiar
94 STRITE TRAG hett 3TTe. IT AISETel! TfRiepgseaT g
fereme = TRt ERfered fRIGTIHHIRATS! 3RTeiedT Yedhd T
QAT . RIS frediam faifge T fepfe dhetr SR
I YIRS faemei=T gdeT eehra Haeid QuaTd .

m el semr g

fareefear Faffior efema RISt SRad!
IS 9 Jad HeIAAId ARISH HIUIE I, qdd
faemeataeicr THenem Hadie MicdTe QuariTe! SfashR gt
RAQNETHeD Fqfgl BudTd A 3R

m st HEle

femdiere et @em #eM e[ wgum
femdiam fovrft g femdis urdeieR hier wuuf o e
3. AR WG I g EI FRIERIS $hieT T
AT BT A, AT, ISTUTAT BRIATDhST ST DHedT
STTOTRAT STeRIEHISRT 31eaHe g T, 3T, 3, T shigRTeidal

QTEAT T el A,

| WW

frrdiorea wemed faermetT e S ueeH
IR A U faemdior fvria g daa wRER gad
TEIAd g6 bl 3ME. I Jaged T, Tapifchapt, T
T, T IRt Wt "uaTd Adrd. J1. IsauTelid
PRI RN el ST $G8TT .33,
(AR femdis d) ararah g AU IR b

m ITPR

fremdtc TRkt feneafafier dared vgdiern
TIATET QUITATS! 1. AT ITed] BRI qeast
SMfAsHR & eI Fqg! BT A, I7 AaRfaerdio™
HeNe HAgleadTdel qaa femdisrean faeneafar vmr o
.
m ¥ag ufAeT

IR JAReledT Jaa faedierear faemeafeft
e ATIUIRATC! o faedic HarquiaT & ATRIS Hehrerd
el S, faeneafar Suged ARl oiRkg, oA g
I FEEL A, eI AL ST UM
g RV IRl aefquare dri g i

PR IR, AR HATG UFIhT deATScaN aTiUITATS! SYeTsd]
IR,

m  IMURT @

Tt SuugreaT ATegH fRrerr Oy e @I
U femdior srereETs Jefie ARA TR AR
3IRer SFTAET Hee (SAT) I AT A Gog™ic Al
SWIE AMRAIGRT (FACATSE TeT) RISV Tebey o
HAT AR, TT UHSHIdid IsaTd TRV 80 gegd e
.

m TEN QAT AT
uRuRe femdisimmeE gaa fGemdisrear 9400
et I Aar JISTT Fo IRATT ATl AR,

$AP AT A 37U

(3) ARt (TR fAETeT srefie) fawmef.

e HeRTicieT SHEARIH! WYUT fRISTUTsHH e WRae HaieT ST4T. TR fendis / eTRirean femmsmo
I Aaeridt Hfshar quf eRren. faemdis / e fHTHHION S[epTeT URATAT HEfRET UaTd 3.

GTeiier ATt faemeafan gewra Aaea el sma.

(a) i, s, ye-afeR, Hofafer femeff (arer akfire 3)
(k) Reamieria Fafa aaasvia Frika Vae 7 @ TRaRe™ (Fad:, gt /gdl, 9 ver 31ferd ATar
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